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About the Speaker

John C. Soper, is one of the country’s best known
ophthalmic professionals. Mr. Soper has been
involved in the optical industry for over 25 years.
He has specialized in the area of ophthalmic op-
tics, eyeglasses and contact lenses development
and education. He has been awarded two US
patents for inventions in the optical industry and
three federal trademarks on new products.

John Soper is both ABO and NCLE certified. He
holds opticianry and contact licenses in both Vir-
ginia and Kentucky and is certified in the state of
Texas. Mr. Soper passed the Masters of Ophthal-
mic Optics exam in 1990. He is a Fellow in the
National Academy of Opticianry. He has served
as the president of the Certified Opticians Asso-
ciation of Texas and Texas Ophthalmic Profes-
sionals Society.

Mr. Soper comes from a family of prominent opti-
cians, technicians and ophthalmic instructors. He
attended Texas Tech University and graduated
with honors from J. Sergeant Reynolds College in
Richmond, Virginia, holding a degree in Opti-
cianry. He was awarded Texas Optician of the
Year in 1995. His ABO preparatory course is the
longest running and only one of its kind in the
country to offer a money back guarantee if the
student does not pass.

Mr. Soper is president of Soper Enterprises,
Houston, Texas, provider of ophthalmic consult-
ing and management services. He has served as
a consultant to Soper International Ophthalmics,
the Houston Rockets, Astros, Comets, Aeros and
EyeCare Express Labs. Mr. Soper is an Adjunct
Professor in the Eye Care Technologies Depart-
ment at San Jacinto College and the Houston
West, Market Manager for Texas State Optical.

Course Description:

Multiple Pair Benefits: Explains how we can of-
fer VSP pricing on all multiple pairs for VSP pa-
tients. In all instances we should do a better job
of providing for the patient's visual needs when
supplying more than one constant wear pair. Sta-
tistical evidence that multiple pair sales increase
by simply offering them to each patient. Explain
procedure for optical staff to sell second pair first
and best practices for insuring sales. Demon-
strate which frames would be best choice for
MPB based upon fit, function and price.

COAT CHRONICLES\
By
Mustafa Asif

Hello COAT members, | would like to first start off
by thanking Mitsui Chemicals and specially Ryan
Rogers. They came through for us in a time when
COAT was looking for a sponsor. They didn't blink
once when we asked them to become our spon-
sor for our first meeting of the year. Secondly |
would like to thank San Jacinto College for the
wonderful and | would add state of the art facility
for our meeting.

COAT is going through a period where we are
seeing so many changes in our industry. This is
the time when opticians should recognize the im-
portance of educating themselves and then using
that knowledge to educate the patients that they
see on a daily basis. Always remember the best
patient is an educated patient.

For that very reason we always encourage mem-
bers to ask other opticians to join us at COAT
meetings. We are also organizing a workshop in
June which will benefit everyone in numerous ar-
eas of the industry. It will be a 4 hour workshop
with 4 hours of ABO credit. It is absolutely free to
sign up. Please email Kim Brown at
coatsecretary@yahoo.com to sign up. Seating is
limited so please sign up ASAP. Breakfast and
Lunch will also be provided.

Please support COAT and become part of an or-

ganization that is working to make our profession
etter. Thank You, see you at the next meeting.

Established in 1926, the Opticians Association of A merica (OAA) serves
as the only national organization representing opti cianry's business,
professional, educational, legislative and regulato ry interests.

OAA fosters, supports and sponsors programs of comp etency certifica-
tion, licensing and continuing education for profes sional development.

For more information please contact the Opticians A ssociation of Amer-
ica's home office at 3740 Canada Road, Lakeland, TN 38002,
901.388.2423, chris_allen14@att.net , or www.oaa.org .

Don’t

FORSET RSVP by April 15, 2018

#'%"\ Register Online Today!
www.coat.tv



2018 Annual COAT Application

First Mame: Last Hame:

Mailing Address:

City- State: Zip:

Email: Phiomne:

Practice | Business:

Check all that Apply: (Please Select one and enter Certification or License number)

OABD

ONCLE

ocoT

OCOA

O COPE

O Other

2018 Annual Membership Fee is $80 [(Please make Check or Money Order Payable to COAT)

Method of Payment: Date of Payment:

if you want to volunteer with COAT please email coatsecretary@yahoo.com and tell us your area of
interest. We are always locking for fresh new ideas. Thank You

You can also mail this form with your payment to:
COAT

5018 Antoine Dr. B-252 Houston, Texas 77092-3357
Priosi its b bo Shlngs wifoul rolios. Mo eiinds o sscoharges. COAT b a 50| O &) nen profl erganizsten
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February Highlights

Thanks to Mitsui Chemicals and Ryan Rogers for a
wonderful evening and a very informative ABO
hour. Ryan explained us about the material behind
Hi-Index Lenses and the characteristics by which it
such an amazing lens option.

COAT President Mustafa Asif with Ex-COAT Presi-
dent Mr. Tom Bryan. He was one of the winners of
the night with our lucky draw. Always good to see
support of our senior opticians at COAT meetings.

COAT appreciates the participation of all the mem-
bers and attendees who take out time from there
busy schedules and family time to attend our quar-
terly meetings. We make the meetings very informa-
tive and also fun for members. It's a great place to
mingle together and learn from each others experi-
ences. Always encourage other co-workers and op-
ticians you know to attend COAT meetings.
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All About That BASE (CURVE)

Reprinted with permission, The Opticians Handbook, Jobson Medical
& & Information LLC, all rights reserved. Please visit
https://www.2020mag.com/article/all-about-that-base-curve
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@texas_optician



Job Bank

Full-time Optician and/or Optical Man-
ager in Cypress, TX

Busy multiple doctor optometry office in Cy-
press, TX looking for an outgoing, enthusiastic,
caring and detailed individual to join and build a
career with our team! Looking to fill two Full-
time positions: Optical Manager and Optician.
Ideal candidate must LOVE all things optical
and be able to multitask and crosstrain with all
areas of the office. Full-time benefits package
includes PTO, medical insurance reimburse-
ment and more.Candidates need to be avail-
able Thursday evenings and Saturdays. Please
email tsocypress@gmail.com

Full time Optician Missouri City,
TX

Colony Eye Care Center continues to grow and
we are seeking resumes from experienced op-
ticians.

Ideal candidates have 2+ years’ experience
with high end product, are familiar with the lat-
est styles and lens technology, and have ex-
tensive experience with Vision Plans. Cus-
tomer Service skills are just as important; can-
didate must be committed to taking care of pa-
tient needs with integrity, kindness and follow-
through.

This is a full-time position with benefits.

We offer a competitive wage, comprehensive
benefit packages available including:

Health Insurance, Paid Holidays, Paid Time
Off.

At Colony Eye Care Center, we stay committed
to having a staff that is dedicated to providing
our patients with the finest in eye care. We
value individuals who are upbeat, dependable,
skilled & flexible in their work.

Email your resume to
rsumes@-colonyeyecare.com or call

Certification Renewal

All ABO and NCLE certifications are for three (3) y  ears.
Continuing education credits (CECs) must be earned
within the three year certification period and may
accumulated and carried over from one period to an-
other. All CECs and renewal fees are due on or befo re
your expiration date. If you fail to complete the require-
ments on time, you have a 4th year to complete them

During that year, your certification is suspended. This

not be

suspension year is not an extension, but will overl ap into
your next certification period.

Continuing Education Renewal Requirements

For those renewing their certification that expire sin 2018 and

beyond:

ABO Certified: Send in 12 ABO- and/or NCLE-approved
CECs (of which at least 6 hours are ABO-approved
Technical CECs; the remainder can be either ABO-
and/or NCLE-approved Technical or General Knowl-
edge) and the $125 fee.

NCLE Certified: Send in 18 NCLE- and/or ABO-

approved CECs (of which at least 9 hours are NCLE-
approved Technical CECs; the remainder can be eithe r
ABO- and/or NCLE-approved Technical or General
Knowledge) and the $125 fee.

ABO and NCLE (Joint) Certified: Send in 21 ABO-

and/or NCLE-approved CECs (of which at least 5 hour s
are ABO-approved Technical CECs and 6 hours are
NCLE-Approved Technical CECs; the remainder can be
either ABO- and/or NCLE-approved Technical or Gen-

eral Knowledge) plus the $250 fee.

Acceptable Continuing Education Credit:

ABO: Spectacle related courses approved by ABO with
an assigned course number.

NCLE: Contact lens related courses approved by NCLE
with an assigned course number.

Alternate Renewal Methods:

- ABO: You may submit proof of a current license in a licens-
ing state requiring Continuing Education.
NCLE: You may submit proof of a current license in a licens-

ing state requiring Continuing Education.

Send CEC'’s and renewal fees to:

ABO/NCLE - 6506 Loisdale Rd., Suite 209, Springfiel
22150, and include name, address and certificate nu

d, VA
mber .

Online: Log into your account

Check certification status 24/7 on the ABO-NCLE web  site.
www.abo-ncle.org



Full time Optician at Voss and
Woodway, Houston TX

Looking for an experienced optician who is
outgoing, motivated, and excited to sell high
end frames and lenses with the knowledge
and passion in frame adjustments and re-
pairs. Optician must be detail oriented and an
eye for fashion. We are located at Voss and
Woodway. If interested, please send your re-
sume to drdngo@yahoo.com.

~ 5018 Antoine Dr B-252
Houston, TX 77092-3357

Mission Statement
Certified Opticians Association of Texas
provides educational opportunities to
certified
and non-certified eye care providers, promoting

COAT is always looking for your valuable sug-
gestions, questions, comments, ideas,
thoughts, etc.,

Please do not hesitate to contact me via
Email: coatpresident@yahoo.com

Phone or Text: 713-890-2520.

We look forward to seeing everyone at the
meeting on Tuesday, April 17, 2018

Your COAT President
Mustafa Asif, ABOC

COAT President

2018 BOARD of DIRECTORS

President: Mustafa Asif, ABOC

Vice Pres: Debra Clarke

Treasurer: Bonnie Rosenbaum, ABOC
Secretary: Kim Brown




